
The wait is over. President Donald Trump has signed the Tax Cuts and Jobs 
Act. How will it affect you and your farming tenants? “As with any major tax 
change, there will be winners and losers. But overall, I would label this new law 
as a winner for the ag industry,” says Paul Neiffer, CPA and principal at Clifton-
LarsonAllen. He provides an overview of some key provisions. Read more from 
Neiffer on his blog, “The Farm CPA” at AgWeb.com/Blogs.  —Sara Schafer
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The lifetime estate and gift tax 
exemption for transfers after 
2017 and before 2026 has been 
bumped to $10 million indexed 
to inflation. In 2018, it will be 
$11.2 million. If your net worth 
is over $10 million, you should 
strongly consider making gifts 
over the next couple of years  
to take advantage of this ex-
panded exemption.

Bonus depreciation has been enhanced. Beginning Sept. 28, 2017, and 
through Dec. 31, 2022, 100% bonus depreciation applies to all purchases 
of farm property, including used property. After 2022, bonus depreciation 
ratchets down by 20% each year and expires at the end of 2026. Any impro- 
vements to land, such as pivots, buildings or grain facilities qualify. New 
farm equipment can be depreciated over five years, instead of the current 
seven. Used farm equipment continues the seven-year life. Section 179 is 
bumped to $1 million and is effective for tax years beginning in 2018. 

Under the old law, farmers were able to deduct business interest related to 
their farm operations, including the purchase of farmland. Under the new 
law, if a farm operation has gross receipts greater than $25 million, then 
interest deduction will be limited to 30% of adjusted net income. Therefore, 
most landowners can deduct 100% of their interest and real estate taxes.

The new tax law has pros and 
cons for deductions and exemp-
tions. It removes the deduction 
for personal exemptions. If you 
are in a state with an income tax, 
the new bill caps the aggregate 
of personal state and local inc-
ome taxes, property taxes, etc., 
to $10,000. The property taxes 
paid on your rented farmland 
continue to be fully deductible.

Other than the 10% and 35% 
tax brackets, all the other tax 
rates have been lowered. The 
reduction ranges from about 
15% to 25% on income between 
$20,000 and $400,000 for mar-
ried couples. Unless extended 
by Congress, these lower rates 
revert to current rates in 2026.

The new law eliminated the 
domestic production activities 
deduction (DPAD) for farmers, 
and created a new Section 199A 
deduction designed to level the 
playing field between corpora-
tions and pass-through farmers.

There are two components 
to the deduction. First, on sales 
to non-cooperatives, a farmer 
is allowed a 20% deduction 
based on net farm income and 
net taxable income minus net 
capital gains and cooperative 
distributions. Once that deduc-
tion is calculated, the farmer can 
add 20% of gross cooperative 
payments received as a patron. 
The only limit is taxable income 
minus net capital gains.

We will need guidance from 
the IRS regarding farm land-
lords (cash or crop-share) and 
self-rental arrangements to see 
if they will qualify for the new 
20% deduction. This provision is 
the most in flux. We know what 
the code says now, but some 
Senators are working to change 
the wording of the code.
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Farmland values in southwest 
Minnesota declined 6% in the first 
half of 2017, according to a survey 
conducted by David Bau, University 
of Minnesota Extension educator. The 
survey pegs the average value of an 
acre of southwest Minnesota farm-
land at $6,340. The survey looks at 
sales of bare farmland to non-related 
parties during the first six months of 
2017 and covers a 14-county area. The 
survey has been conducted continu-
ously for 23 years.

This year’s decrease is the fourth 
straight decline since values peaked 
in 2013. The region saw values decline 
10.1% in 2014, 8.9% in 2015 and 2.6% 
in 2016. In total, the average value 
of southwest Minnesota farmland is 
down 25% from its 2013 high.

Values in the 14-county area his-
torically rise 1% to 2% per year, Bau 
notes. However, in the eight years 
before 2014, prices increased at an 
annual rate of 15.3%. Values surged 
33.2% and 35.6%, respectively, in 2012 
and 2013 before declining in 2014

For 2017, prices decreased in eight 
counties and increased in six. Coun-
ties that saw year-over-year gains 
include Chippewa, Cottonwood, 
Jackson, Lac qui Parle, Redwood, 
and Yellow Medicine. There was a 
lot of variability in the numbers from 
2016 to 2017, Bau notes. The largest 
increase was in Lac qui Parle County 
with a gain of 22% while Rock Coun-
ty saw the largest decrease of 29.8%. 

Southwest Minnesota Sees 6% Decline in Farmland Values

Rock County had the highest 
average sale price of $7,545 per acre, 
and Lincoln had the lowest at $4,415 
per acre. The average Crop Equiva-
lency Rating (CER) for the 14 counties 
was 69 with the highest price per 
CER in Chippewa County at $101.20 
and the lowest in Lincoln County at 
$76.12 per CER.  

For the third year in a row, the  
assessed values were higher than 
actual sales price with the assessed 
value at 103%, Bau notes. Historically 
the assessed value would be 75% to 
80% of the sales value. Nine counties 
experienced average sales prices that 
were lower than the assessed values 
in 2017, and five counties experienced 
sales prices that were more than the 
assessed values.  —Mike Walsten
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Continued Pressure on Minnesota Farmland Values
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County Farmland  
Prices in Minnesota

County 2012 2017
Chippewa $7,288 $6,578
Cottonwood $7,807 $7,266
Jackson $5,981 $7,399
Lac qui Parle $4,174 $5,111
Lincoln $4,253 $4,415
Lyon $6,284 $6,057
Martin $8,359 $6,370
Murray $5,678 $6,135
Nobles $6,109 $7,132
Pipestone $5,615 $5,478
Redwood $7,479 $6,852
Rock $7,839 $7,545
Watonwan $6,349 $6,588
Yellow Med. $5,481 $5,830
Average $6,245 $6,340
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QWhat is your professional 
background and connection 

to land and farming?

I’ve been involved in the agricultural 
industry for over 40 years. I worked 
for the Ralston Purina Company for 
20 years as a cattle consultant. I’ve 
been on a lot of farms and ranches 
and understand the sector very well. 
In 1997, I bought my first real estate 
company. Three years later, I bought 
out my biggest competitor. Today, 
Clift Land Brokers is the largest farm 
and ranch real estate firm in the Texas 
Panhandle. Our firm includes licen- 
sed real estate brokers in Colorado,  
Kansas, Nebraska, New Mexico, 
Oklahoma and Texas. In 2005, I 
earned the Advanced Accredited 
Land Consultant (ALC) designation, 
being only one of 500 realtors in the 
U.S. who holds this accreditation. In 
2014, I was the president of the Real-
tors Land Institute.

My wife and I are partners in a 
3,000-acre corn farm in Dallam Coun-
ty, Texas, and a development proper-
ty in Lubbock, Texas. We also graze 
calves and feed cattle at commercial 
feedlots in the region.

QWhat type of farmland types 
are your company’s specialty? 

We are in the High Plains, so we 
mostly work with row crop acres. 
Around 60% of the land we deal with 
is irrigated, the rest is dryland. We 
sell a lot of grassland for cattle graz-

Q A&
Clift Land Brokers specializes in farm and ranch real estate. Headquartered in 
Amarillo, Texas, the firm includes 21 real estate brokers and covers six states in 
the High Plains region. Affiliated companies offer auctions, appraisals, consult-
ing and marketing commercial agricultural facilities.

WITH GEORGE CLIFT
Owner, Clift Land Brokers and Clift Land Auctions

ing, and in the past 10 years we have 
started working with a lot of expand-
ing dairies. I like to say, “If we know 
anything, we know cows and plows.” 
We also sell some recreational proper-
ties for deer and quail hunting. 

QWhat drives farmland values 
in your areas? 

Access to water is the biggest fac-
tor. Irrigated land in our region is 
regulated, so the properties with 
higher-volume wells will command a 
high price. But that kind of property 
is in tight hands. Farms located in 
areas where water is depleted are the 
toughest to sell. That market is off 
25% in the past few years. 

Commodity prices for row crops, 
cotton and cattle also significantly 
influence our business. In the Pan-
handle, we have a really strong basis 
for corn. We are a corn-deficit area 
due to our large livestock numbers 
of cattle, dairy and pigs. We’re even 
seeing some interest from out-of-state 
buyers because of the profitability 
opportunities in corn or cotton. 

QWhat ensures a high price at a 
farmland auction?

Location makes a big difference, as 
does the size of the property. We 
know the market well because all our 
agents are involved in agriculture. So, 
we are realistic with sellers about the 
market. We counsel them about what 
could add value or deter the value. 

The farm’s condition is important. 
Has it been farmed properly?

Q How have farmland auctions 
changed during your career?

In the past, farmland auctions in 
Texas saw a really high level of resis-
tance. But the new generation is more 
receptive to auctions than the older 
generation. Things like eBay makes 
auctions more familiar. As society 
becomes busier, we have started 
offering online auctions. We do 
both live and online sales. Our live 
auctions tend to feature multi-parcel 
sales because they are larger tracts. 
Online auctions are a good fit for 
smaller tracts. Another change is that 
today we have buyers come to us 
looking for certain types of properties 
in certain areas. 

QWhat will affect future farm-
land prices? What are your 

expectations for values over the 
next five to 10 years?

Interest rates and commodity prices 
drive farmland prices. Values are 
always driven by land profitability. 
Until something changes commodity 
prices and input costs, margins will 
be thin. In our area, ranchland values 
have not softened, and I don’t expect 
them to. I am nervous about where 
interest rates are taking us. Regard-
less of these factors, a high-quality 
farm will bring good auction activity 
and a good price.
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Above-average crop yields created 
optimism for farmland prices last fall. 
That post-harvest bump combined 
with a short supply of land for sale 
and continued low interest rates have 
propped up values in many locations, 
says Randy Dickhut, senior vice 
president of real estate operations for 
Farmers National Company (FNC). 

“In general, there is still enough 
purchasing power in the hands of 
farmers to compete for good land,” 
Dickhut says. “We are also seeing a 
small increase in 1031 tax deferred 
exchange buyers as they move to 
trade into different land or to diver-
sify out of other real estate holdings 
and into cropland.”

Critical Window for Farmland Values

But, land values face some serious 
headwinds. Current farm economics 
are not conducive to strength in the 
land market, as low grain prices are 
keeping overall farm income levels 
depressed, Dickhut explains. As a 
result, lenders are hesitant to lend 
money for land purchases. 

“Cash flow and equity concerns 
of farmers could generate additional 
land for sale in the market as some 
producers liquidate either land or 
equipment to shore up their finances,” 
he says. “The magnitude of these addi- 
tional land sales will probably be small 
and vary by region, but the potential 
for an increase in the supply of land 
on the market bears watching.”

Outside influences such as inves-
tor interest, changes in U.S. trade 
policy, unexpected consequences 
from tax laws and potential changes 
in the next farm bill could also send 
farmland values south. 

“The next six months will  
determine the direction of land val-
ues,” Dickhut says. “Economic and 
financial factors will become more 
evident for producers and lenders. 
The factors and the outside influenc-
es will become better defined as we 
move through 2018.”

Here are state-level insights from 
FNC’s semiannual market update.

The Dakotas, Minnesota. Good 
to high-quality land in the three-state 
region is seeing steady to slightly 
higher values. “Farmers are interest-
ed in adding the right type of acres 
to their operations and seem willing 
to bid up to get the land purchased,” 
says Brian Mohr, area sales manager. 
Conversely, range land in western 
South Dakota has not seen the buying 
interest or strength in prices. 

Eastern Corn Belt. Quality is 
king in the eastern Corn Belt. “Prices 
for good land are steady to slightly 
stronger when compared to the same 
time a year ago,” says Roger Hay-
worth, area sales manager. “The low 

Source: Farmers National Company Agent Survey

High Quality Land Values By State
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Optimism about farmland prices is ticking up for farmers. That’s accord-
ing to the Purdue/CME Group November 2017 Ag Economy Barometer 
by Purdue University’s Center for Commercial Agriculture. The monthly 
survey polls 400 U.S. producers to gauge the health of the ag economy.

“A record-low number of producers—only 17%—indicated they expect 
lower farmland values in the year ahead,” says James Mintert, director of 
Purdue University’s Center for Commercial Agriculture. “We also had a 
modest uptick of farmers expecting higher farmland values. People are 
becoming more optimistic, or at least less pessimistic, about what’s taking 
place in terms of farmland values.”

For the first time in the history of the survey (data collection began in 
October 2015), more producers expect farmland values to increase in the 
upcoming year than decline. 

The survey also asked farmers if they expected farmland values to be 
“about the same” in the next 12 months. In November, the percentage of 
producers expecting no change reached 62%. That’s nine percentage points 
above the previous peak of 53%, set in February 2017. 

Longer-term expectations for farmland values were also measured. 
Nearly half—46%—of producers expect farmland values to be higher in 
five years. Only 9% expect values to be lower. Of note, the percentage of 
respondents expecting higher farmland values in five years was more than 
double the percentage of producers expecting higher values in 12 months. 

Even with continued tight profit margins, the survey points to strong 
underlying support for farmland values among producers. 

Firm Land Rents. In the October 2017 Ag Economy Barometer, produc-
ers were asked about farmland rental rates. The clear majority, 80%, expect-
ed their rent levels to be unchanged in 2018 compared to 2017. Responses 
from the remaining 20% of respondents were split equally between those 
who expected rental expenses to be higher (10%) and lower (10%).

Producers were also asked to project their total farm expenses in 2018 
compared to the previous year. The majority, 62%, expect no change in their 
expenses in the upcoming year. However, 31% of respondents expect their 
expenses to increase in 2018 compared to 2017.  —Sara Schafer

Farmers Predict Stable Land Values 

Source: Purdue/CME Group November 2017 Ag Economy Barometer
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supply of properties on the market 
helps support land values.” Farmers 
are the primary buyers of land in the 
region, but Hayworth notes, investor 
interest has increased. 

Iowa. Despite reduced farm 
incomes, demand for high-quality 
cropland in Iowa remains strong. 
“Buyers of farmland are being more 
deliberate about their decisions, but 
farmers and investors are very inter-
ested in purchasing the right piece of 
ground that makes sense for them,” 
says Sam Kain, national sales manag-
er. “Lenders are being more cautious 
in the amount of money they will 
lend on a land purchase, but there is 
still enough capital in the country to 
create demand for good land.” 

Nebraska. Sales activity is high 
in Nebraska and good-quality land 
is selling well, but lower-quality 
cropland or grassland is struggling 
to find buyers, notes Paul Schadegg, 
area sales manager. “Some additional 
sales are expected before planting 
time from financially motivated 
sellers as the farm economy struggles 
with low grain prices,” he says. 

Kansas, Oklahoma. The land 
market in Kansas and Oklahoma is 
slow, Schadegg reports. “There is less 
land for sale than normal and buyers 
continue to be more cautious in mak-
ing purchase decisions,” he says. 

Texas. The land market in Texas 
remains steady. “The diversity of 
land in Texas, the wider range of buy-
ers and the varied uses for land all 
contribute to the land market being 
more stable here,” Schadegg says. 

Washington, Oregon, Idaho. 
Location and quality drive values in 
these states, reports broker Flo Sayre. 
She expects to see increased interest 
in selling land from aging farmers 
and potentially financially motivated 
sales.  —Sara Schafer



6   •   ProFarmer.com

While some states in the Western 
Corn Belt are seeing strength in 
farmland values, others are showing 
weakness. That’s according to the 
most recent appraisal update con-
ducted by Omaha-based Farm Credit 
Services of America and eastern 
Kansas’s Frontier Farm Credit. 

Iowa farmland values rose slightly 
in 2017, but the update notes values 
continue to decline in Kansas,  
Nebraska and South Dakota.  

The update found farmland 
values on the 21 Iowa benchmark 
farms appraised semi-annually by 
FCSAmerica rose 1.4% for the last 
half of 2017 and increased 1.8% for 
the year. Values on the seven eastern 
Kansas benchmark farms eased 0.1% 
the last half of 2017 and declined 
3.2% for the year. Nebraska farmland 
values declined 2.8% on the state’s 18 
benchmark farms for the last half of 
2017 and all of 2017. Values on South 
Dakota’s 23 benchmark farms slipped 

1.3% the last half of 2017 and decr- 
eased 3.1% for the year. Wyoming’s 
two benchmark farms and ranches 
rose 2.5% the last half of 2017 and 
increased 3.2% for the year. 

The average decrease for all 71 
benchmark farms was -0.7%.

Ups and Downs. Looking at 
farmland values on a five-year basis, 
the update notes Iowa farmland val-
ues are down 12.8%, Nebraska values  
are down 5.1%, South Dakota’s 
values are up 15.6%, and Wyoming’s 
values are up 38.5%. Looking at 
cropland values exclusively, the 
update notes cropland values are 
down 19.4% from their peak in 2013; 
Nebraska values are down 17.4% 
from their peak and South Dakota is 
off 9.2% from its peak. 

Divergence is evident between 
cropland values and ranchland and 
pasture values. Iowa cropland is 
up 1.8% on an annual basis, while 

Divergence in Western Corn Belt Farmland Values

pastureland is down a slight 0.4%. In 
eastern Kansas, cropland values are 
down 6.5%, while pastureland is up 
1.2%. Nebraska’s cropland is down 
2.4%, while pastureland is up 2.3%. 
In Wyoming, cropland is up 5.1%, 
and ranchland is up 1.4%. 

“Farmland prices were relatively  
steady across the associations com-
pared to a year ago,” the lenders 
state. “The average quality of land 
sold also remained stable during this 
time and has not changed substan-
tially over the past few years. Overall 
farmland sales activity declined 
compared to 2016. Public land auc-
tion activity for Iowa increased 2% 
from 2016 while activity in the other 
FCSAmerica/Frontier Farm Credit 
territory decreased an average of 22% 
from a year ago.” 

State-by-State. The six-month 
benchmark farm trends indicate:

•Iowa: Of the 21 benchmark 
farms, 11 farms increased in value 
over the past six months, while 10 
farms showed no change in value. 

•Kansas: Two of the seven farms 
showed no change, one showed an 
increase in value, and four farms 
showed a reduction in value. During 
the past year, benchmark values 
declined by 3.2% largely due to a 
significant 21% reduction in the sole 
irrigated cropland value. 

•Nebraska: Five of the 18 farms 
increased in value while two showed 
no change in value. The 11 farms 
that decreased in value declined an 
average of 6.1%.

•South Dakota: Fourteen of the 23 
benchmark farm values experienced 
no change over the past six months. 
Three farms increased in value and 
six farms decreased in value. 

•Wyoming: The one crop bench-
mark farm experienced a 5.1% 
increase, while the pasture unit expe-
rienced no change in value over the 
past six months. Sales have been and 
continue to be very limited in this 
market area.  —Mike Walsten

Trends in Benchmark Farmland Values
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The number of farms sold in 2017 
declined for the fifth year in a row, 
according to data from Farm Credit 
Services of America (FCSAmerica) 
and Frontier Farm Credit. The lend-
ers report the number of sales in their 
service area declined by about 270, or 
7.5%, compared to 2016. FCSAmerica 
serves Iowa, Nebraska, South Dakota 
and Wyoming. Frontier Farm Credit 
serves eastern Kansas.

The data, generated by the lend-
ers’ appraisal teams, confirms recent 
surveys pointing to a continuing 
downturn in the number of farm 
properties on the market.  

At 3,334 completed sales, 2017’s 
sales volume is the lowest since at 
least 2009—the extent of our histor-
ical data. This year’s total is down  
nearly 2,600 from the peak of 5,925 
sales in 2012—a decline of 44%.

Public land auctions in Iowa  
increased 2% from 2016, while activi-
ty in the other areas served decreased 
an average of 22% from a year ago, 
the lenders report.

The number of “no sales” rose to 
137 in 2017—a rather small increase 

YOUR PRECIOUS LAND

MIKE WALSTEN 

mwalsten@farmjournal.com

For 45 years, Mike Walsten covered 
business trends in agriculture and 
the land market. Today he serves as 
a contributor for LandOwner, since 
retiring from the editor role. 

Five-Year Decline in Sales Volume

from the 131 “no sales” reported the 
previous year. This year’s total of “no 
sales” is the second lowest since 2012 
when 130 were recorded; 2016’s 131 
“no sales” is the lowest. 

A Quiet Market. While we don’t 
have similar data for other regions of 
the Midwest, anecdotal information 
from surveys and real estate bro-
kers point to fewer properties being 
offered for sale.

That certainly makes sense. When 
prices begin to edge lower, landown-
ers who might be contemplating a 
sale frequently decide to wait, hoping 
for a rebound in prices. Only those 
properties that absolutely must be 
sold, usually for estate settlement 
purposes, move to the market. 

The lack of supply has been key 
in supporting values during this 
correction in prices. And it is what 
makes this correction different from 
the plunge in farmland values seen 
in the 1980s. That price dive was due 
to a collapse in farm balance sheets. 
Incomes were cut sharply and asset 
values, primarily farmland, also 

plunged. That combination forced the 
sale of farm properties onto a market 
of unwilling buyers. 

Forced sales have been largely  
absent, so far. And the quality 
farms that have come to the market 
have been relatively well received. 
Poor-quality farms have seen their 
share of weak demand, frequently 
requiring a price discount and a long 
marketing period. The result has 
been a relatively manageable decline 
in farmland values.

Whether or not this continues 
remains the obvious question. We are 
aware some properties might soon 
come to the market due to eroding 
working capital. Many of these might 
be offered as “sale and leaseback.”

While such offerings could require 
a long marketing period, they avoid 
“dumping” farmland on a market 
that is short of buyers. That can help 
support prices even as supplies rise. 
In addition, such “slightly” distressed 
farm sales will likely be regionalized. 
That would tend to prevent any 
weakness prompted by a small boost 
in supply to become a depressing 
factor on prices across the broader 
Midwestern and Plains markets.  
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Source: Farm Credit Service of America; Frontier Farm Credit

Farm Sales Volume Continues to Decline
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EYE-CATCHING LAND SALES

Here’s a listing of recent sales reported to us by real 
estate brokers and auctioneers across the country. If you 
have recent land sales you’d like to share, contact us at  
(319) 268-4354 or dmichaelsen@profarmer.com. For more 
land sales, visit www.ProFarmer.com.

$12,800 PER ACRE: O’Brien County, Iowa
Dec. 28: 72.6 acres tillable, south of Archer, Iowa. Consists of 
Primghar, Galva and Afton soils. Characterized as great soils 
that could use some drainage tile. Rick Vander Werff, Vander 
Werff & Associates, Sanborn, Iowa, 712-729-5676.

$10,000 PER ACRE: Cerro Gordo County, Iowa
Jan. 6: 80 total acres with 76.7 acres tillable, 4 miles north-
east of Rockwell, Iowa. Average CSR-2 of 90. Cory Behr, Behr 
Auction Service, Rockwell, Iowa, 641-425-8466.

$9,381 PER ACRE: Blue Earth County, Minn.
Jan. 3: 58.3 tillable acres west of Mapleton, Minn., with a CPI 
of 88.5. Charles Wingert, Wingert Realty and Land Services, 
Mankato, Minn., 507-345-5263.

$8,966 PER ACRE: Redwood County, Minn.
Dec. 28: 78.6 total acres with 100% tillable, northwest of 
Springfield, Minn., with a CPI of 92.8. Charles Wingert, Win-
gert Realty & Land Services, Mankato, Minn., 507-345-5263.

$8,400 PER ACRE: Cerro Gordo County, Iowa
Jan. 6: 100 total acres with 96.5 acres tillable, 2 miles west 
of Burchinal, Iowa. CSR-2 of 85.2. Cory Behr, Behr Auction 
Service, Rockwell, Iowa, 641-425-8466.

$7,700 PER ACRE: Lafayette County, Mo.
Dec. 20: 158 acres near Waverly, Mo. 95% tillable, gently 
rolling, with terraces and waterways. FSA base yield ARC-CO 
corn 65.1 acres and 162 bu., wheat 14.1 acres and 53 bu.,  
soybeans 75.6 acres and 48 bu. Greg Frankenbach, Farmers 
National Company, Liberty, Mo., 816-407-7461.

$6,500 PER ACRE: Spink County, S.D.
Dec. 22: 121.2 total acres near Frankfort, S.D. Close to sev-
eral grain markets. Production index of 83.3. Darwin Thue, 
Farmers National Company, Willmar, Minn., 763-360-9432.

$5,750 PER ACRE: Mahaska County, Iowa
Jan. 11: 313.3 total acres sold in five tracts. Tract 1: 80 acres 
with 72.42 tillable and the balance in waterway. CSR-2 of 
84.8. Tract 2: 24 acres of wooded timber. Tract 3: 55 total 
acres with 46.4 tillable and the balance in hardwood timber. 
CSR-2 of 80.6. Tract 4: 111 total acres with 77.3 tillable and 
the balance in timber pasture. CSR-2 of 78.4. Tract 5: 40 total 
acres with 36.9 tillable. CSR-2 of 86.5. Dale Bolton, Sullivan 
Auctioneers, Hamilton, Ill., 844-847-2161.

$4,694 PER ACRE: Benton County, Minn.
Jan. 3: 68.2 tillable acres east of St. Cloud, Minn., with a CPI 
of 73.2. Darrell Hylen, Wingert Realty and Land Services, 
Mankato, Minn., 507-345-5263.

$4,350 PER ACRE: Knox County, Ill.
Dec. 29: 70.7 acres with 68.5 tillable, northeast of London 
Mills, Ill. Soil types include Hickory, Radford, Fayette, Saw-
mill, Greenbush, Orion and Rozetta with a crop productivity 
rating of 98.1. Dale Bolton, Sullivan Auctioneers, Hamilton, 
Ill., 844-847-2161.

$3,450 PER ACRE: Hancock County, Ill.
Jan. 13: 137.6 acres, 8 miles east of Carthage, Ill., with income 
producing CRP acres surrounded by premier whitetail deer 
and wildlife habitat. Dale Bolton, Sullivan Auctioneers, Hamil-
ton, Ill., 844-847-2161.

$3,400 PER ACRE: Barber County, Kan.
Dec. 8: 160 total acres with 155.2 acres tillable and irrigat-
ed with center pivot. FSA bases are wheat 21.2, corn 66, 
grain sorghum 23.1 and soybeans 26.6. Carr Auction & Real 
Estate, Larned, Kan., 620-285-3148.

$2,575 PER ACRE: Hodgeman County, Kan.
Dec. 19: 720 total acres sold in two tracts. Tract 1: 160 
acres, 100% tillable, enrolled in CRP. FSA bases are wheat 
55, corn 62, grain sorghum 3. Tract 2: 560 acres with mod-
ern five-bedroom farmhouse, grain bins, detached garage/
shop and a steel shed. Includes 476 acres tillable under pivot 
irrigation with electric wells. FSA bases are wheat 208, corn 
232, grain sorghum 13. 69 total acres enrolled in CRP. Carr 
Auction & Real Estate, Larned, Kan., 620-285-3148.

$1,000 PER ACRE: Rooks County, Kan.
Jan. 12: 930 total acres sold in five tracts. Tract 1: 650 total 
acres with 62.3 tillable, 560.3 in grass and 28.4 in CRP. Tract 2: 
145 total acres with 83.8 tillable and the rest in grass. Tract 3: 
35 total acres with 9.9 tillable and 25.3 in grass. Tracts 4: 60 
total acres with 53.2 tillable and the rest in grass. Tract 5: 40 
total acres with 18.7 tillable and 20.5 in grass. Lance Wolters, 
Farm & Ranch Realty, Colby, Kan., 800-247-7863.
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